< =454 7B [E5] OE

B X

1, == 54 7B T8 mEE

2. w—=h T4 7 ORSIRE B E
3. BEZEMME - mERTICBIT 2 HEMS
4. ZREEEE L TORSHKS

5. BEBtSOERE

6. BFIWIHZT

—_

Y= TTICB AR
BRE V) ERIAENIIAERY (WH) %
BL, mEH (B LToY—EX) LFES
NTHRBRINTWLIDONBEETHSL, TITEH
B ORETH o T, X DEEMICITEED
(e, KEWRE) XL THEESRRD
DELTOTERGHIBL TS, Z0LH%H
ERBEIINLT, v9=F T4 Y VBV TIRE
5 (product) AEEEIY—7 T4 Y TOEHKL
WLHRERTOOL LTI ) RVBRETHYS
nag, 8Tk, BED=—X (needs) 7+
v (wants) Zi7z3720l~Y—7 74 7D
BHERZOLMFLE LTRBESNDZODTH D, B
RIZRBT IR Z X, RBEA—H —Ofmi
TVRREERE, SEERZETHY, MERTIEIM
Zeivt (A - BWw%), WRHEILERE
B, ORFRFENEHBY - AN ENEFNELT
b5 |

Kotler (1997) TiZ#MITAD L HIZHHAZ
5,
TANL2IEAZD=—XRw + ¥ %8 (prod-
uct) Ik TR ERTWS, BiRiE, BFED
Z—XFRET A YRR SRS OIS
NaMHPTHbE, BartoOMHET, $hbbat
TrUYrbLLEY Y a-va v ERRILD

NE B

Ho, BEF-IFT7I 7L, 3OOMEE
*%, WHENWLRH, Y—UEX, TAFATho%5
BEhH 5] (ppd-10),
ZITHERENTVLEGIE, RO —-X%
Iy 4 Y RHESE LIRS DD
(anything) THhH, ARBELTOE, EEH
ELTOY—ERX, FLTTATATOIERS
EHEWIEA LA LTELZHNTWRAY,
COHBIGEAE, =TT 14 v T ENLEEN
FRLLBETHoT, ZIUEH, ¥—EYR, 7
AF4TRECEETH L, ZOL ) ICHRAOR
Ak, HEMEBICBVLTIE, AR (WE, X
DEFERICIZTESS) ThY, Kotler (1997)
BwTid~v—4r 54 v FOFEKTHLH, -
VA, 7A74 T7TOEUBEEE STV,
Kotler (1997]) (2& 5 & 9 BB a OB,
WLV EEOAENEAE, SR BAAK
XM DHD, FLDANESTHMOEEI
THERMILHIAA—TIHFHEI>wTEBY, B
() FFLELLH—ER, TAFAT7%204
I 5 E0) OERMERS 200 Ly, £
N Kotlerb + 7 79 » 7 (offering) L <
IV 2—3 3~ (solution) EFEREZ LD H D
ELTWEDLITTHL, 771 v 7 EITREY
FEHLETHY, Va—TarigAirD=—
ARy 5 I DR BERRLEADLZETHD,
LIhT, RRCEE (W), v-EY R (&%
B) LRIZTAFATHLEBINT S, PP
=AY =TT AV TOERERDEVID
ZEBEHICRERL TWLIETHL, LHL, T
AF1TFREBERET D= T4 T L IHMITH
LD, BARBOHEFELLTETA T4 7I2E
Bwo Xk FHOENDLA, JITIEHEME
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R GEBIRMERR, THE, BarEoT (kn
IENTHEL RN BEIND, ZhIZIF
ZTEM, REE, EEHE, BEFAEEE, 2
Bk v 2 R—, BRI N —BHOFI»T 4
EWEEND, o T, BEEEHFMMAETHNITL,
FORBIIRMX v o R—-VTHB, ZDXH %
g, -7 Y TOBESWE vl
“EESESE LTOY—F7 712 (A Generic
Concept of Marketing, Kotler [1972]))” @
A HEPND, KIZZDOZLIZDnTHENS,

2. =T ¢ I OBEHER S NIES
ST, BRo=—Fr 74 vV OBEHERIIHEE

MBLES, EEMBESE, WEE, Y-URE,

NPO (Non-Profit Organization), 17BCH&E %

ESEFIELFEHERIESRATYSEY, L
LWL (LDbITARNE) ~—r 5107

WDOTFANTHE, BEHRZ<AIYTL - <—

TTAYT BRI =FTT AT - <xTAY
MPELBLBNBERSTWBE I LD vy,

ZDE)BEREVDT T T4 ¥ TROERIZ

BWTIL,

© =747 RTIERELT, R
(FRIC KR RE ),

@ U TA4CTENLNE - BERKELT, W
MELTOTERS (&) biF—REBEmT
DNy Ir—T K- 7vX),

® HWHEWHEIENO—REHBEHEONT S,

FHRFIWIEZELTWA I ENSE L, Thudid<—

TT A4 v IR REEOEEERPEORREE -

LTTAVATRELTELEV) QIEIRE S

NTwsb, AFBZTF A FTIRINL RS

NWZELBVDTHILA, RidyRIEE W

BFEETYY, ENTH2EETL LS TikEY

LEL, BBLLT L Z>TWn5, hofEgn~<—

TTAYTIIOWTEwT AHEE, Ay R

A R=TTFAYT, NG () =T T4

T, ¥R =TT, A ¥ ~Fa

TN =TT 4 TS b EhSHDEHEH

WTEBRLTWALDOIRERATHS,

—H, =T T4 TOMRRE, L AN,
R=T T4 TOMERIEL, FhHEEKE—
Ak LT < BAAY, Kotler=Levy [1969] L
RE, #4FHEICESTHRITONTETWV S, &
DEFLIE, — BB LB EREREEDLS
TBARCHBE LR L, BEEEHGLYH
(Bff) - xr5BME, #BE Hros
EHNEHRLTETVS, Y774 V7O
SWERmENL “EEHEL LTOY—F T4 v
7 (A Generic Concept of Marketing, Kotler
(1972))” OWETH 5, LRI L THELREH
ZHFE D% < (Luck (1969), Bartels (1974)
RE), R=TTATDFERT ATV F 454
DETHRVHH ZZIT TV B, BETR~—4
T4 ¥ T OBMEIRRI, £{ORAEET—
EDEEFBOLNDL L) hoTwatEILN
5,

19854 1ZAMA (American Marketing Associ-
ation) ¥%—7 71 Y I DEHEFL5E (3T4)°
SEDIIHLVODIZEERE L7z, HHOERIT L L
MOENTWDEA, Ho-OTREERDEY TH
5,
® HEH (AMA, 19484, 19604) : [~w— 4

TAYTER, EEE,POHEBEETIIERE

O LT - EADORNEEHT LT A A

HEIDEITTH 5.

(“Marketing is the performance of busi-
ness activities that direct the flow of goods
and services from producer to consumer or
user.”, AMA (1960]) p.1)

@ #HwEH (AMA, 1985%) : v~ 5417
i, MALHEBOBEELHE ST H%
BT H2R/ICTAT47, B, - 208HE
Kk, MEikE, Fut—3ar, mErathE -
ETTH70LRATH5B,]

(“Marketing is the process of planning
and executing the conception, pricing, pro-
motion, and distribution of ideas, goods,
and services to create exchanges that satisfy
individual and organizational objectives.”,
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AMA (1985) p.1)

HrEETIE, v—F T4 Y7 OEMEL, BEL
BACHRS N, R4e%E, NPO, fTBHMME, F
AR, BAOT) HEEICETY—T T 1V
ITRERD R0 TELZORTWALEBRELN
Lo T, T T4 Y TOEKT SCHI SR
ELTOTAF4T, B, Y—ERAHRSINT
Who TA T4 TIZOWT AMA OFERMICEH
B 22 VSR A TETR AR O REE 0 b A TH AW TR
RREFE R T B OICEBEINS, B TORGID
kAR (RIEH) &, AR (GREIIEM.
R, EER (RBELTOY—ER) &iZ
KAENLZ EAHBH, 2T, BHEY-—¥
ZLEBEBENTVAHI D, BRICEEMOR
THhb,

AMA OFEHRT » 5 & IERO TR 5L
DANBNTWAI ENHEMBEINL S, £ O
e L EBERP,PLEH AMA DEREREEDTZO
I EEEEFRIRL-C R, v—FTF 107
OWEIIRFD (LR LBTAYATIR) KK
DT E AR BTVDLIELERREINGT,

WA RRZEH) ANCHFERICEZE, v —
ry 4 v FogEE, O74 747 (ideas), @
W (goods), @ —VY R (services) M 3DTH
be TNG 3FBREET L LS E LTKotler
(1997) M EHEL TV 5 I LIFFHEIC

B1BYTHB, Kotler id~—r 74 7Dk
AWROPLHLREEETLH L, TORTOB
SHEN, AMA OFERLOBBEIZB W TH7
CHBEN)B5DTHLIEVDIPETHA),
O ASIREHREN M E - ERLEZTTRLT
AF47dHEITR (ZOT7A7T1T7iEbHEAAH

ECOHENRETIRR2V) BRIZLEIH Ty
oy rdLiFv)a—TarvksniEzohs,
HPILIOXIERTLE, x—T T4 7D
BURERACEICI - THREINEZEEIS,
NPO RATE#IM L 12 & o TRE S D EE
EHRLGETHRT A LN TE S,

B#E 1, UEICATELY—F T4 7B
FAEEOFELHIIOWT, TBE (BRX) 2L3
SEEFIRE LIZDDOTH S,

H#E1IX, v—F7 T4 FICBWTHEENED
E)%bDLLTEALRTVARPERTIOT
B, =T T4 YIS TREMBEEEFRLEDH
ATWAI EDbNBIEL S, BAMPIRNIIEE
Bt s, Lal, IhAERCERE R0 L
DRETERAMICTT DO THE I LIZHEER
LaithiEi s i, BREdEgEl, Acn=—
XEET+ vV EBRETAOICREING D
DTHb, ==X (T4 ¥Y) DFRDORITTIE
BRIIEDLIZESLZONETHA ) D

HMR1 Y—475F1 7B 3RROBXNTE

BqE (77 rrEcEdva-vay)
<= T4 TOERTER

TR 57 ¢l
BB HE X - h - HE®E, b5y
® E X — & B (WE) TV, SHE, EER
EHEHMA - A - HEE K—w~Ry, /J—F
#L 7 £ #t fizewnt (&%, HUEH%)
B 7 vV o| =Y A TBHY—EX
BEgaryLy U b BREWEOME, PEY-EA
K ¥ Z4r, HEF—EA
B oE OE ® A 4 FTATAT BEX v -V
VAR ISR A - - B, F8H—Ex

WA EETRK
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3. BBEME - BMEXTICH T3S

WS E FIIv—7 71 v 7 OBRSUBERD
RO TR L CEz, RIZADOE S TORER
L), Fhid,

DERTHHZ & LERTH D Z LI
LTORENRRTH L, Tk, BEOMHE - HER
TETIHED L I LERY DL DN,

OHEH, B L V- RSTEBO L S T
HED, TLELRFIEEMIERIHLOH,
Vo BN LSOBRTH D,

CHDZEIZDVWTIZUDIC Levitt (1960) &
=G F 47 24X YT (marketing
myopia)” P HEZTHALN,

ST, Levitt (1960) 3HEIZEHBLTH Y, Levitt
DOF L BB EHEL EOREDVHRNTH L Z &
bHoT, AL TEFANTR~Y—4 5417
@ “BEEM (customer orientation)” % EF
CHATL DL LTHEIZFIHShTWa,

Levitt 3HAEOEE ORI 2By, BiLICE
WEHB LI Labr ¥ d2EHRER
(myopia) Wy LIRLY, Z 9 L7aHRMSE (=—
TTFAYT - RATET) Do —TF1 7%
HAOEMEEIRE L, 2O SRR OPHH A
ELTR%E (F¥) 29 E LToRSHSE (B
AEmFEE) CREBETERIITLI L %R
L7z, ST CHREE IXBEFORD 2%, FMER
RERLTEBY, =717 - YA FETH
I () OERGL LT, FOEENITE
BEOKRD b4, MEBRRIKRD S Z &% TR
TELDTH5b,

RAFETRIIAER, ¥ (FE) OFHERT
H5°% LarL, wELhEKWIIY—7rF 1>
TOREDL NV TEZLE,
bbbt R % & 525, JE T3
EHE5E>TWh,] (C. Revson),
[BEELLAA Y FOFIVERIDTIERLT,
1L/44 v FDOREE>T Wb, (T. Levitt),
[(AF—F%#BH5DTIEIRL, AN (sizzle)
%5¢1.] (E. Wheeler),

EVofo L MO N5EE - 545 (Kotler (1988)

p.446) 13, FSLAEE HHZFOLOTIE
(T, TNPRIZTHEZBALTWAEZEIZh
NbNDOBH 2T EE 5, BEIE > THOffiE
cid, HEPICHEIXTTIAREE S N TId v 5 28,
AREMIZIZZDONICE > THEHZEET b LE
WMEZTNIZL 5 THR S ENBHEDKTIZH S,
BlZiE, BEEERTZ E D i, MY 2B %
MBDTHY, I FEEHiL-OTHY,
FATATANERRL, THEMITA 5 R
EHERTLIDTHS,

BRI E > THOflfE & 1, HEdICYBIKT
ARG SN TIIV D, REMIZIZFOAIZE 5
THRLZRET RbLEREZNIZL > TH 25
SNDME - WEDRTICHD, ZDXH <A
FETHOBWMIRVICO L/ VEITH LS, ¥
OTIEEINL L a0 Y T ADIN L EEBH D
%,

YAFETHRDIOIL, L2 ENAPYHTH -
THENEHARE L V) YWHEMLEREL LT
TRZESERRPHEORLLEBZERETHE T
EHEEINDL, COBEIIN O HEIDOF L
&, HEE X — 7 —OBBIEE L CHEICHEER
(Z20b0) LLTESZTRVODE WS BB
PETLEHH, BRWRE LMEORTTIE, H
- BEO (2FhHP—EREviok) B
ORMMOTELBZ TENFEA LR L HE
REE LS THVEEICL L, BEYOWEY
RILTOFREIIZZbLAEDTIERL T, EEOK
HLHE - MERTICZFI DL ERXTH S,
X=TTA T AFETHRICLTHEEER
WLTOZFDREIIZDE I B ThD, K7,
BRI ERCHERBEEBALTBY, Fhidd
DI O T, TANORIZIET 22T
£ 574 T OHT, WL - R, 74574
TOREEEZL-TH 68N 5,

BEDXSIEZ T D LAY - BEH 28
HLAB8RZ2Ww LI 77) 7 (VY a—a )
DESZHE, v—7F 47 OBEWED TR
TR ELTHICEREZTF-TBY, T-EHM
ZREEEMOBB L OWY - T THEEDHL LD
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TRBRVWZEDBELIES S,

L2 AT, BIEiCAI LI IUBEN L~ —T T4
VIORREES TERREAZEL, Wi
M~—br74 7 LUTHBRENTEZEVIF
HE0HbH, ZZTEHT—-ECRAEIYWHTELZVWLD
& L TRERAEMEREYES- 2 o, 23 8FIZ k-
THEHBIREINTEL, LrL, BBRFIZRTZ
CEBEFHTHoTLY—EANZLZUMTH D
D, YHEF—ERAERFVEEDI I IS
AR FIEEREL I E TRV, ZORES
o E ClRTCEA LD ICEEMIE - HRERT
ICBWTEWMEESEEZ 58, BiEshb:
A9

ZOMEIZ DT, Shostack [1977) (3B
T#H 5", Shostack I OEREL LTOH —Y
ABeEmEL, THIREINTVEDIEDZ
BLIAYM P —EAPOFIR—Tldhwn
FiE L T3, Shostack Tix# & (Shostack @
BEETEY BRI SN ZKL L TO
market entities) I%, HHEF L EREE I
F0FD X2 %4V (molecular model),
IR EIMERHET ¥ AN, RPva=ry

DEEX—T T4 v FEZVY) HATEEZE
BLTwd, 20LiRbneLTEH25N1%
(pp.74-75), K3 2 1%, Shostack [1977) 2L 3
# G (market entities) DEFNTH 5,

% 7z Shostack i&, Pt —E XD X0
EIIAREEROEROEL L PEEPOERED
METHLLDVH (HERIEBH), Thidbh
PNOHEBHLZEREIZO LW E Bbh b,
Hartman=Lindgren (1993) OFETH 2D
EREMNIONTEY, FZTIRHER W &
H—-CA%, LOBHSLVDIOPLLDY—-F
A5 LW DT TEBRMHICESZTVDE I LA
HEENTVE,

HEY CEEY) & —-Yx (EEH) LI
KolT 25 Z & 3RERETIILIZITARLAT
B, —EOFREESLEhL Lk, LA L
BELLENIIWENRTIRF 2B GETH
D, BEFOBRIIBWTHEHBTIHETH D,
Shostack IZHEz iIXWE & — L ADOX53iE 2D
AL ERAEOREOMETH > T 2 HETH
/TN

IRETARBTE, v—=F7 74 ¥ 7IZBVTHR

w2 S (market entities) EF /v (Shostack (1977 ))

*f EX
Wfﬁfi
774!“

' %JF '-‘ oy
‘*f L7\

774 l~
l fifo ﬁ%
+7‘ EX/ es)

RKovazrr

OfFm#EH

Ryvazry

R ER

AT : Shostack (1977 ) pp.76. Exhibit 1. ({BL, —#BHIR)
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H#%3 AR -EBHRECHTSES (market entities)

15 V7 b

Py
Ve L LA o Sk
G

ERDES
(Intangible Dominant)

HIAEN B
(Tangible Dominant)

HiFT : Shostack (1977 ) pp.77. Exhibit2.

i3 - R (&7 474 7) O EEA
THhHEBELLBRTEL, TR
B —ECRADRGFOMBIIBWTTIE L EFF
BEELEREZORN P OEEHIHEREINS D
DELTHEHBEINDIRETHLIEEFELR Y,

4. BEBELEE L TOHSESR
BAABEOWE - MERTTELTL DL,
HFOL -6 TERCHEDRMBEIROMEL %
%o BHOER - WERMKEIEOL I RbDEL
TeELZ oMb, Levitt i Zh s ®/EOMHE—
B ORBEHFERIORD A, —F, ThERER
DEMOMEL - WEARBEOBEIFE—DL DT
{, ZXMLEVLEBEELRLCVELTLE
RH D, T “BaOLTHEEET N &
WL “b=F - TuFy e LIFIEHh,
Kotler i2k 5 b DAL b N T 5,
(1) Kotler (1988]) {2k 2HF DL TLHMHEETT
)Dll
%% 2 iZ Kotler (1988) 2L 2 & F DL TTHY
BEETFTVTHD, HAHT 3 2DLNVTREAR,
BERRO & 5 ICHAZINS (pp.446-44T),
© wE#E M (core product) : DR D EAR
BNV, BREBGITEEIARLIIEALTW
2HDIEMAPEVIHIIEZLZLTHDH S,
ETOHERBIEI Y+ YV EFHREEEY -
ANy =L SsNizbDTh 5,
@ FEHEH S (tangible product) : FAEEL S 2 B
BIZARGIZHEENL I ) BRIIZERLZD
D, AL, av¥a—%, HEFELIF—, B

B, TS TEEEMTHL, EEH
ERE LN, WAEWADEM, AF 4,
TSI R F—h, X9 h—TLD5D DM
2R 5o

® ERS (augmented product) : BHNH %
F— CALERPIIRRA LR T 5, 2T
IBMIZBEE DSR2V 7 by 27, Bkl
B, BHZEICEVELEzRHoTwa I v
BLTBY, a2¥2a—¥9Z05D0TIR%R K
B AT AERELCDDTHD,

H&k4 RNEOSrMEEET IV (Kotler (1988))

YR85 (augmented product)

i

A2 - B2 (tangible product)

(core product)

HiFT - Kotler (1988 ) p.466. Figuer 15— 1.

T, ZhicdhLsstema s,
%9, BLOBZETIZOWT, B E
LARFBHERRPYT - A2 Fo TV, Zhi
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Levitt X< 4 A ¥ 7HTHETLL XLV TH Y,
BEIZ N LTEBEREEG VB2V, L
L, LIEFLITHRMLZERETCLIARATE T,
FRICRIEME S EIC L DM S, BV iddicBE
BCHBINIRT LD RBZAD (H121F,
SET “ExY-YR, fbERESHE “HEO
RMESH , X7—F - o 2% T ANOHRM
JE” A LEHELTAT, HEICERIIEDOEK
D3 % D),

iz, EEEHITIKotler=Armstrong (1991)
Tld actual product LRI N TW5B (p.253)
LbDTHbH, TNIERICES IS (HE) X
N5 (tangible) &9 ERMICKRB SNz “EBR
D BmOLXNVTHL, YHRY -2 ThHI
WEEAEDAANTBEEIZIOLNVEZRREH
RIZAZLTWA, ZZTHEL1OEFMRIZZD
LARVERLTWAZEDPBMINEEA), F
7z, Kotler (1988) 2= @ L ~bit 5 o4
BZHIHELTBY, Y- XL I 05
DLLTHEHITTE (pdd6DITFT L), L
L, ThidRE iz SBICE E BB LS
ThHsb9,

IERBOMESIZ3 2OPTIIHERBLISV D
DTHBPL Lk, FHLY— AR
E, IR4ICHH B L |AMT - B AT,
BEPLZLVLIy M, REE, 775— -2k
Wo b DTHDH, ZNSITHERIIZESLICH
L CIREINZ2D0L LTREZOIDOLIZK
AEh, BVIIEGI&ELE LTEBESNRTVE S
EWH 5, Kotler BBIRT 2 IBM OBAIZ A A
YIL—ADVbhOEY AT A - VAT AR
HORETH 2 hHIWRBRBO L NV OBLH T
SR ENTVETHA) T LITEHBES
N5, TiX, £ TRVWEHEEIE I H, KL
FMULEFVEZREN LYY THL2EHBEICH T
HDTHLLDTHL, BEIEITEE, YATLH
FELiFALR I NS, BESHEICIERERSO
LAy (B - 0, BRGE, B&flo—>, T
D, F) ITLEOTHELYRELTWD I LIZ
KBZH B2 ETH A,

&S HROSEHBEET L (BBEOH)

1547

a—

i - Han
AFA5x A

HIFT © SEELER

ST, WREMEAHERELV LEGI&GE A
LV Kotler DE S LHICE I OB FL N
WeBBEH, TOMWIEIT—F T4 v T DOBEL
LTORZOBME~OHER L TDL T L1TH&ID,
CHICBLTHRDEIIZEZ D ENTELT
59

£F, B UIHE L2 & ) 15k ~—4 7 4
CTROBFIELYHE LTOTERR, &)
DI —IHHBEMTONy -V F - 7o Xido
oo MMIZBEICRZ, M52 LDTEBRTHIC
FIWHEELTBY, FOEERIKEVOTHE
BEOZ— kil TIREB E VO R
T&T, WHHRTICHRESERISEE LD SN T
LE). HICHBENZ DL LTOY—E R
EMNFLTEY—T T AT HEbEDLE, -V
A R=T T4 YT EFEN, B UBERE L
THRONLDIEEZIDETH S, ZOLHIEHD
HE» S EHEICERTBE RO CHER I
ES LTHREMMEEEE R ST L %5 @Mt
HbH, LL, —HTYWEHRITIZZTRMES
PRELEDOLNEVDIIMEITH), ozt %
BERETEBLVLELROZ, COHME - X
FTREGBELTOETLEDIZT A, BRICF
DEFEFLEDOLIRIDELTERRTED, &
Iz kichksd,



32 KBRFBREFRME  $68T

BRI~ = T4 v 7B TE OB
REFFTHIZEIZ “VVIAT4TRIE” ThHo
T, BROLZAWERRGOL NV E8 R E LT
EOTLRVWL, FOR{ELRVESH, ZO
RERY =T 5 —ORIBEEIIPPoTED, 29
LTHREN-ERES s SEIIEEANED L
IIZFITANE D (ZOFat X HERIE L <Al
EHTHL) DEETHE, 7, LTLLEE
PR ENL DR~y —DPEHL-bDE
F T 2 0BG R, EEVELMEETY
HEOHTICBWTOAIBEL T THEb R,
O, v —4 ¥ —AER L IR EA S
WEAHREE - BB IR E AR ENDIEAIH, FNT
LERIIZOWMEHH L H 0 ZF 708G % M
LEBATAHDTH S,

EAZZOMBEIIEGHON T TY) —Ilb L B,
A4 7L —ADL) ERGTHIUL, HLkEW
DLARVITBOTEETHY), XA—/8-TtL7
HF—EAWBENLRT M F v 7L LBHT
HNFEZOLRXVEFEFNRBEEETIILZW, 20D
Z ki
O BFOROHMEE-CHEBBIC L - Tk

EINTEY,

@ & FTHRMBOEHALMIEH EHERMT—
BNy RABKBEHEEOFRTETWY
%,

NHTHb, TNOLOREERIIFRRIELOE

BIZEoTHEAALENL, ¥—FrF—ildoT

TS EHZEHTELD, &L OB

REBSOBBEIZE >Tid54E%2 (b5

AZNITREEROBEXIKFLTWS), I

DR IZBVWT, =—r ¥ —EEOEENOE
CAEHUTZFNIIIEREVHO TRV,
PEASAT, —fims LTid, BaiciEg

HROLARLVEEDTELZLEEDHS (L, &

LABWEAELHDL) L) T EWXRBESLD,
BEELZORYHEMATIZESbREW “b=F )
AW L LTEHGBERLL2BTLTHS,

F72, MEDVCHHRERGOLV AV EBEERICER
LTWAREWHZEIZDOVWTELLEELIZRD

TEMERIND, BERIIZEINLTVEDIR
K4 lImaNs L) REGE, 2LV b, RE
Lo AT RERERE W LEGG I 720 Tl e v,
Z O U & 5 flitgE D b o, WIS, 1A
EHERENPEBISN TS (DFh o EED
BArmETEERELTWSE, 20O &iiKotler
(1988) & P— % V% EE S AT & (consump-
tion system) & L CaRMEL T3 (pdd7)), b
NHIITAEMETEXLMIET, FhihOFEH
K[OIEFHT, BHLTLMTWEHRERIIEHE
WELT, BRICAYOI LY T L ECM
WHTWa, 2059 %08 LTHEMEYBEAT
RIrEHFEHE, ZOLE, BnIPEAERE,
TORBFDOLDE LTEZEFIIHLEOTIEL L,
fio) 4 Ps ERRHEO TR E (21T o LTH D B
TRVWETOMAMEAINTED, GLA®MEIT
FIZEIVILDEELEI T ENTES,
Kotler DLIR# fn % AFEMIIE 2 5 L FMW
WWEF W= T4 V7BV TR END D
SWLBEENAN ZATL B, LIZHiF7z Shostack
(1977) 12 X % market entities & L THO®EMAE
FNEEFSLLZDEIREDTH S, ERIA
B ORBFYRV, BV am vy T ENHILD
YRR 22 s L market entities & L T O
OBEE, EHBR APsBREIBRLLAMNED
FOLDOTH5B, LALERIEFD=—X (7 +
YY) OWMBIIHLTIIIDOTH-T, TDOX
HOORENBERLTHLILEEZDLEIDLD
THEGBSLEBTERVDIOTIER Y,
BEIANRI LY FRF YT 75 —DEE~D
AL - T, BEPBENIRNGED LI LD
LIZLIZET R, JhizowTd [BIZARICH
Rhof 2] L TEBILETEFE L 2OIA
Expbiiuk, BIFERHETRAT], [FAZD
BALOBB N TlERV] F4 EEMEVLEHE
BIZEET 20Tl %A L, RiE) TEWFIZEST
BFO LD RIRENFE ENTWBED S I FfifEH
Hy, TOBREBEALEHRTLIEICHMEEZR
ZHELITTHY, N&oFLr b - Frx 775 —
ODRHZDL DN LAZFOHBOFERT 21
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BLTWBDIE] EEXTZHNLV,

29 L7-BaBlL, BN ~—Fr 74 7
HEEICEET 298 (&) hIFHEEEmT Sy
r—=J 879 X) poln, FZELANS Y
DI Y —ERZBETLHELEBLLTVIES
Vo THOEIRY—ERIZBVTIE, BEEOER
A2 —BWIZFTRL, EOFER - T4 AL,
%=, MG, fiitgH, CP (contact personn
el) DFGRE - BB, SAWEAERTLIL, £<
MoOND L) IMMOBEIEELRBEERL 2D
DT, BEEDEHR dress code DR IZT >~ b
U—L3IhbIlldbdb, ZO%E, MOBERET
TOHHLAICHBO—HEEBRL TV 5,

(2) Kotler [1997) 2 X AR BOETTHEEET

B
ST, Kotler 12X 28 FDOLILHEEE TN

i, HETREBRDZDDLNXVDEFLES S

DDOLNNVDETVICHRI LTS, DT, Z

h#% Kotler (1997) 2> CEHBET B LI

B,

K6 D L2 Kotler (1997) TE& M5
DDLU RV TRINTV D, ZREFNITEFOM
ERRIIIELTEY, O LOIIZhEyo THE
flifE % B L T {BEIZR > TV E, FLNL
EBERUTO L ICFHBEND (pp.431-432),
@© HER (core benefit) : MF DT I HAE

B LNV, BEDPARLIIEA L TWAH R
A=A LER, RTIVOHIEIX “KE

IR BEAL, FULVOEWFEIR “R” %

HBoTwb,

@ HAHYT (basic product)®: v—4 % — I
PEERE ERARBEANEEZ 2T 55,
FTTFVOBBLZ LNy N, BZ, ¥4V, #H,
FlLyH—Rru—-—€vy &L,

® HIFFELS (expected product) : ¥ —4 % —
BREWFEFCORGLTEATHE, SEHFL,
EELTVAERLELHFOMAGLE Y AET
b, B2, AT VoEY R, FELRRYF,
HlLuwstn, 2R, Fhihofirsti
FLTWA,

@ YRS (augmented product) : ¥ —4 % —
BEEO (BFD) W2 BLTESOELZIC
IBZBEICTAH, RFNVETFLE, Zhwnik
i, dELFzv o4y - Fzov T h B
WLWEFEL V- A —ERAR L > TR
YIRS DI LD TEL, SROHFIIFEN
IZOBBIEO L XV TIFbRTWS (BB
BEETEHHERBOL NV TIEE A LOHAE
BE/ITOATVS), BROWRIEIEVFO
h—%& V% E T A5 4 (consumption system)
NEw—S S —OBERETEED, HEVAT
23, FORBEAHTHRCEIOFVED
LEHed22L, 202TEEDLHIFT-
TWAPDRETHD, I 2 THRBILREME
(product augmentation strategy) (22T
XK OPDBEASH S, B 1ICHRDOZN
FREIA MNP DD ETHE, v—F T —
WREZESZOBMI A N T pErERD
NETH B, 2 IHRMEEIEYE, HfpEE
2o TLEHIZETHL, RTVEIFSHT

HF6 HEOBTHEEETIL (Kotler (1997))

1 PH%fE45 (core benefit)

2 &K BE (basic product)

3 EW (expected product)

4 iR % & (augmented product)
5{B1EH M (potential product)

HFT : Kotler (1997 ) p.431. Figurel5—2. ({BL,
—HReE)
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27 L RO B R LRI L TBY,
DT ERBEFOLOIIIEICEE W OEHRR
ERZEL, BMLTwuhrREEOR VI EE
BIRL TV, £312H50%IENDOM

%X B0 (delight)® 25 2% 20 2l %
ML TWBHDPHE, B EIZEVHITEZ
WEXE S 252 L THEEOREOMGEY

FBZLIETHD,

Kotler (1997) OEFNVIZILERGREART
OHAPL DI S L) ICHAOELRPEREED
ZIMLE BELOBELZIR D AA TR L AN
BRS04 TH D, T TidKotler (1988) @
BRMET NI TWEZHME) OBl sz k
BUL72AS, FEM EBEOBADRHICH TV S,
CZTOOWRERITRAEN LR T A EE
LZEFRLZoTBY, IhHEHELCHRERS
WZBAITL, PATBEILL Tw &) ERiTs

Bak EFH7EA9H, ZO0—FTHORETR
mE IR T H 7 (“stripped-down”) D2
BL, 2 [&E TP i cRitss7s9,
® BAEES (potential product) : ELFHATFR,
BRI RATTHA )R EELEL2TEE
THOPEBERMTH S, WERHRBERMICH
EEINIETERTY, BERGIHEAO%K
{bOWMEEEAIE L TWa, KEZBZIEINDT
WABREEOHIITHE L MR S E AT TERL,

&7 REDELEEFE - BELORE

EAE RS O 0O O O
| | O
g O & B 24t
i YRR 5 & / / A
% ‘R
"
Aag ?
___________ 4G HDHFE L~V
gﬁﬁ@znn\ S
%
FA A2 (“Stripped-down”)
g 2 & BERE
i
i R O BEEE
%
Ao ERRE S
ilé
i O BB bEH
Kotler(1988) Kotler(1997)

AT« EEVER
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BRiEV, SOAET, Kotler (1997) DS,
PR OBMSIIRAEIMLOBEY BR{RT D
DTHH, UREEOBE»OLEHALZHETH
B, 372, OOEBEMTIEH L HLITER SR
b DTt TR & S EREEAE LT AT
BEZHEOILERLTVSE, 20k ) REHD
HFEITOETVORRKONE TH L, MEIT,
MFETIZRENS, CCTRICHEE 22D,
Ref & I ZRIME & BUBIEASEIT L, BEORD
ERBEIETHE L, BRI EDL
KEBLZBNDENENVSIZETH D, BEEOEN
POORBREOBEEREZIILDDT S,

5. HABZ0E%E

3T, Kotler (1997) »Hife8dy - RE M &
LTHBETALIICEoBRMITIEALRELREY
FoTHY, Me/nRHizL, [@2MEH - T
T E Luic oW TEEEEHF T 2ER
BEVGD 5L,

CNIEHENLHREEZ 55 VHTH 505,
HEPICH AL CIIBAEIBERFT LA ESEE
i, e - BBIRE, HEEE, HaoHEm
BRERLHE (271 7 110) OEAW, £
DEFEOEEDANLENTWAE I T T —, R EIZ
LOBART - TLBIENENESL S, Filin
REBOATE~Y—7r 7 —3EEOHRFIEE TS &
I REAEEYERKCTFONSERIEIRLT, £
DEIBLOPRFEINTVWEAHELLTT T~
FrafiesdTwa, /2, ML L) ZERH
ETHRFTAHEOETIN R EL X200 HE
B RA T4y b T AYF—2a ik b
T=T v b wFTALITHY, BRERALELH
BEROFE/SS - 2D (ALL) =—X
EWETS) ERELIHEETAILILRLES
7o

LaL, EEOHIfFLITA, BERBRL L%
BL-MENEEIZLED0THL, ZNIIRED
PoHHbHEDTIER { Kotler (1997) LR HL
SRR~ OZERL & B LOBIEE L LT
LX) ICEmESRIIER SR, L Tw(

bDTH-T, POEEMNZSDTII AR CELL
FEBIZV—A (loose) BbDTH B, Tz,
Levitt (1960) #SE5RT % X 9 L ARIFEMER 2 v
L %8 (core product) ASWOHEEL LR
Lawis), HIFEPHEANIZRBIZONT, Z
NE CRAOIEFEZ L SNTWAHS (Riid
FREANRSI LV M ERRALZEETHLL DL
Newl, 722 - Fx 57 5y —L EORETH
b L) PREHTHL I LISV DIR
BB ETHRBREINLZLETHDE, ZORT
REMER 2 LPEBESO R L TERAZ LT
1%, 28R 7T BB LTCRBE SR
AARFEMERTEET A L HEL LABREN 2
HRBTHHLESZ 5,

EZAHT, EThRIEIICEL DBFET—F
F—3BEOHFIE) O KELERRLTW
b SHNEY—FT T4 v ISOBEEEROREL L
THBEING, LLLINZT TR~/ ¥ —
EFRICEZICEROICB X 0TA2LHTE S,
ChIFERE L LTCoEIzBIF A -7 51
YITOEREO—2THY, LIFTLITHDAEEE L
TwloNbd LHIE, v—r ¥ —BHFOERR
RV a VPR BRIIRRTAIEIZE-THE
HEHEREML, e ERTRENEHE
LIEWHD, SNEFEENZIFTANEZL, &K
WO Z OITE) R BT 5 & S HIRRATERL &
o, COMFEI~—7r =274 —FNv 2 &
N, ¥—7 7 —OFBOKE, BUHEHBIRTRL
ns, 29 L7-HBRIEEIE IfMPr0a 2
BT T ORI OM B 2B L LT
EH26N%HA9,

rEiE (BEDEKRTO) HGo~—47r 741
YT BWTL(HBEINL DTHD, bLE
OHEE LAOEVFRMTHNE—7 57—
WHEALBEREWRIL -0 SNLWHEEND S
DL EBERICTRTLEI DD, To L) Zignt
BEOBBETY -7 ¥ —LEEONHTHY - &
WEER, KEZ—BOIT L Y ADEY LT
b TwL, ZhH»ER (diffusion) TH - T,
oL E, MRR~—-ry—-oxr&harbo—
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VTFIZHEbITTRELAY—F ¥ —LBELOM
DX EEHBEOP TCORZDERSTEE S NS 2
BRI, ZOBRTO LA, A4D
HOLD=—X (747 7) »BRLAVLT2BE
DTWBRTHY), ThEBHESIELDITE
EARBBLZORBVWODE -7 7 — LEEOR
FHRE L LTo%EF LT BRTLH S,
CDOBROETIIHEHSRLEN DR S &1l
DESHELE EOFFAE — FlZl-oTRDLNS,
EEICEE LS 3 0BE LB 8S
THh, BEXOFHTIIZ0REL Zh SHD
EREMAETH S,

B & v ) BT, B OFFOE RS
Brw—4y —PEIIH LT IR ERD
EHEHF o LTEENR b OTRZ W L BET 5
CENEETHHIH, v—T ¥ - LHEHELDOHIC
ERENTLBarery2b—ERITRIEF
DFEFLVILIFITIELEL (FOBREIIEVI
HoTh) FIHEL, MEIMEMICEELTY
(MR EZH-TE, 0L HICELLET—
TTFA Y TIIBTARIERE IR, v —F 85—
LR L ORFMO T v & o AOREE L BIED
B (DOHEFT) I bRhWEERLEAI,

RBRICUED L) 2 REMEOBEOERGICE
WL, EROBEBORE(ESLZEIIREZ
EERIERHLZV, BICAE ) ICRAOERITN
HFHBRICBNTY =77 —IlLoTHDA—FK
WHEEINTVLIOTRZLERICL > THABE
ENTWD, BEEEIL, ~—4%—1lkoTH
Fran, BRrRRSNTHEBINL T D%2E)
M TRV, BEE~Y—7 7 —»ER L8
VOLOELTHEIEFVWOTHZIFANS X IZE
579, BECHEMYEWRMT, HLVHERER
FEAFRHE LT LD DY, ZDEE<—4
F—OBRTHEMMSIIERICL > THHER
(reinterpretation) SN TL I, L LAY —4
¥ =D OFBREH,SFV, BOHIRMET S
HRORLOBIIRMNDPENBZ IR EESD,
I, HRoflEIlBRENICESETAHLY
BEBND L,

6. BUICPAT

HLOANLIZLE T, BALIIMrEV)Z L
E-RAEVICOLEBHOLIICLEZ A Lk
WV, LhL, ZOLHICBEZLDIZEHEEELT
O 8] OFBZITEEETLINALTHY, Hw
R LOTEERLYEN AT TR A% 58
TE2HLTHL, 20L& RMENE, PHEES
WL LTELBRER -7 14 v 7i2b Rl
INb,

L L%eds, ARMTATELLIIZ, #Rld
HHEREEBLYE) EBET L > THEETLHHD
ThhH, Lhbly, EEME - WEOBMATH,
HAOBSITANT EOBERLCHWENRTIZE S
bR WETNEE - AR ER L BRER
D “h=FVRESY L LTAEMICESZS
ZENKRYTHY, HIZEL, EtTsrboL
LCHBMBIRICBWTLEBT AXETH S,
COHGEBIIBHEORKE L L FNII L ITER
bOTHRV. —ADBEEL L ThHorRME LY
BATS BALL) OorZESHI X, B
MELLAZEDOL) REATI2HAMELTEDS
ATWBZ LRI LERL S,

F7o, BRRIROEIRE L BT T, I TE
DIHIHIATHDOPOERETH S, T4, ¥
T4 v T TIRERTE & OFEHEICB W THER
BAMPEONTEMEANEH 5, I IREBIEE
MREDLTIUEENLR D ICERZZ LS THo
2B, TIWRKHBHEEL L TONRBSES
BO@RALLZEETD R, BN~ —7 71
YTCBWTIEHE E IZIF D= - A2 HAMICH
BELTELOOBRESTHRBEBONR TH -
T, TR —T 7 —I2LoT I EBEINTFD
BHREINLDDELTOREGB EABLTEL
Lwnz s, LaL, Barolihkdotis
DI =7 7 =PV O EELTWEDIFT
v, BROBERIITIEE VI BITBWTHTEE
MEFABOFTOIRE I N T, T ZIZE3HE
BO==X (7+rY) OBE, BEOERDE
LB ORE ICHEEN ICES T 2 EEBN
H5,
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[:ZRR] ,

1 Kotler @ Marketing Management i&, Ffiv—
FFAVTOBNTFFALTHY, HRPTED
BLFEINTVBELDOD—DTH 5, 196THELRY
FTEER, ITEICBVTCINRE (Kotler (1997)) 2
BEoTwh, I TRIDITEREHW,

2 Ei(ZKotler (1997) 3¥—E20FEE, A, B
i, 1GE), MER, TAT4 TORTLREI LSRN
5ELTWS (p.10),

3 FREFLZ ¥ —OEEIIOWTIE, NER (1992)
BB EINV,

4 WHEIIOWTE, NEBEREBLAVIZEREDSD
2EHMBEINDIIENDHL, BHPABTELEREICEK
DLTWBEERLRVA, ¥ FT VYTV - v—F
TAYTRIEE(EINY T T AT ThHY, BE
EEZLEDTNESTONLOIIHL, ¥~—F T4
VT RATVAY NI TAVTERTHY,
ERER, YHEE MBEERSLLICHMERL
LTRESITOh, F/, FBEEOKRE L TH
BotonsZEdHD, LAL, BEAREEDD
DB o faBvidR, ZLRERMIZAVLR
%o

5 HPOTCEAYFAMNITN - =TT 407, &
EM~—4 714 7PENLb D, SHTIRID
GHBIZEY AR -3 =77 47, B toB (Busi-
ness to Business) ¥ =774 vF v,

6 1960EDIHERIIIMBENTEHR TN T T HHEL
72bDTH5,

7 B, IMA (HE<—4 74 ¥ 7H%) OBT®
T—HTFACTDERIRDELIZOIDTH 5,
=474 r7bid, £¥BIUOMBR »* 70—
N REBNILE, EE L OMEEREELDS,
AELFELBLTT) THRIED-DOREEHER"
Thd,

1. 5% - B# - TR COBM, AR &,
2. HASloMs, Uk, BREEOENR,

3. —HBE, Wik, BHRTLIEE - EA,
BIUHBEREE Y,

4. MBOWRSHZETTHRE - FEESRL) -

F - B - i - SoE-ar - B, B

U - WAL S b 5 REITEI E W
Do
(Marketing refers to the overall activity'
where businesses and other or organizations?®,
adopting global perspective®, create markets
along with customer satisfaction® through fair
competition.

Note : 1. It refers to integrated and coordinat-
ed activities of research, product,
price,promotion,distribution,customer
relation environmental activity, among
others, which are directed toward
both inside and. outside the organiza-
tion.

2. Including institutions and groups
in the field of education, medicine,
administration, and so on.

3. View paying respect for the society,
culture, and natural environment.

4. Basing upon mutual understanding
with consumers, clients, business
associates, individuals, vregional re-
sidents, employees, members, and all
other parties concerned.

8 Levitt [1960) OFIRIE, BEAME% K E B IR
A E RV, Z#iE—2I21d Harvard Business
Review V) BBMOBRERE L Twa L BD
N3, Levitt ERVICHBLANY Ty FEERHKS
H, BEOBEAT A TOIAY T yarrt
ThHhol-BMEEXENBEILE) TholcOPRIh
PITIEEE LA 7, KR (1993) 2k ik, »Y)
7y FRWAOTLEY a3 ViIZoWwWTBEO#ELE
ELTOEEER-TEh, REICBEELFLA
LVTFI—FLEYar w3 SRy -7 VT L
YOMBEHEMF Y Y ANVERL LI RV AT A (IE
FEVZI1X pay per view system) DOEHILERALT
wizkwd, T, @HOT L EHERIZBE OERH
ThY, BIZFLERMBOV 7 P RHLNE LS
WK%oTh FIXDFRENEN) Ty FORY T4 T
BIfESTwvaiz, (ki (1993), pp.262-263%5H),
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9 =4 T407 - TAFETHEIBELORREL N
VTHOEATRETH LAY, L) ARIIEE (FF)
EERTH D, HIC Levitt 2%, MR Levitt (1960)
% Levitt (1962) \CHE T2, =—Fr 7147 -
RAFETRTATAY P - RAFETEEVHRZ
TWwHDIRIDEHIZEIAS, LAIL, =2V RAY
FewArETRENRESN, YT T4 VT -7
A AT OBZTHIEBIES N TV 5,

10 Shostack (1977) IZ2WTII/NERE (1998) pp.
59-60b BRI NV, '

11 BT, AEE (1998) pp.b3-56i1c bifrddh %,

12 =7 7477 <A ETERIIR LTk, #EE
LA ERIIETE, BBEROEEH L IZL VB2
v, FARFPHERFOHALREL VLY
REERESR, O OB H S (FFF (1980) p.68%
BHE), Thud Levitt DWW ) v —4 7 4 ¥ FREEN
FRICHIC R O2 2 VEBE (hyperopia) W%
BiloTwa e Hi#HHTHAH ., FEESHS
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OB EIRIICLEL, FORHS EEBEMR
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Marketing Management TiBo T#H 5 & Kotler
(1991) (7th ed.) LES LAV - EF N ELR ST
w5,

15 EABE (basic product) (&, Kotler [1991],
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